
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

This is an example of an Industry Guide & Workbook, which is a signature piece. It 
was developed to be the lead in an overall Campaign targeted, at the Defense and 
Military Market. This uniquely qualified the Client company, as an expert, 
positioned them, as a serious Life-Cycle Partner compared to the rest of the 
competitive landscape and resulted in spawning key design-wins. The Guide Book 
set the tone for COTS Supportability Seminars that were focused on specific 
Government Agencies, Program Offices and selected Defense Contractors that were 
critical to the Company's business strategy and success.

 
 
 
 





 
 
 
 
This is an example of an Industry Guide for a program that focused on the Medical 
Diagnostic Market. The Guide was actually utilized, by Cardiologists and Holter 
Technicians to do interpretations, based on Waveform Analysis that identified life- 
threatening arrhythmias and other related heart conditions. This guide 
distinguished the company from its competition and established them, as the expert 
in their field. This guide was an element of a Major Product Introduction Program 
that generated $1.9 Million in new sales.



 


